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• What happened in your business this 
week?

• Weekly updates are a good time to 
share:

• Stickers will be a-flying

Weekly business updates (sharing 
AM’s)



Your three assignments due



Start:ME session objectives

1 Discuss business banking and lending with 
Banker Panel

Introduce sources of capital available to 
different stages of businesses

3 Outline peer-selected loan process

4 Draft capital needs and loan requests



A reminder of where funding fits in



And that “green” box as well



•
•
•

•

•
•
•

•
•
•

•

Two Basic Sources



It’s not only about getting the money



What lenders are looking for – 4 C’s

• Funding is give and take – you get 
money, investors expects a return

• Character – you and your business
• Capacity (or Cash Flow) – your 

ability/how you will repay
• Capital – financial resources of the 

business and owner(s)
• Conditions – external factors



Sources to consider as you climb the 
“ladder”



The capital ladder

•Stable Business
• Conventional lenders (banks)

•Growing Business
• Community lenders (SBA, CDFIs)
• Online financing

•New Business
• Stakeholders
• Friends, family, and fools
• You

Sales
Time

Documentation
Brand



•
•
•

•

•

•
•
•

•
•
•
•
•
•

When you’re getting started
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You have to sell more than a dream
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Your options increase with your track record
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The next step up on the ladder
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Requirements evolve as you grow



•Build credit
•Assess your capital needs
•Do your research
•Work your business

So where should you start?



Start:ME Capital Loan  Pool
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Table Time: Define Your Status and 
Path



Your three assignments this week


